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   Aditya khattar
Cedar 1-403 Gulmohur Enclave, 

Rakesh Marg, Nehru Nagar-3,

                                               Ghaziabad 201001.
                                                   9811171101 .
Email Id: - adityakhattar@gmail.com. 

	Professional Summary


Strengths

· Good problem solving ability. 

· Good team leader skills

· Urge to learn.
Professional Experience: -
Was associated with Apollo Munich Health Insurance as Agency Development Manager.
Handling a team of advisors (Off Role) for  selling health insurance. 
Was associated with HELPAGE INDIA for a short duration in a project called 
ADVANTAGE Cards ( a discount card for the elderly)

	Employemt History


Worked in HSBC Bank as Asst. Mgr. Retail Assets  ,for 1 year.
Work involves pitching clients for Loan against Property, Home Loan 

 Meeting C.A`s , Property Dealers & individuals .
	· India Bulls


 January 2006 onwards till March 07 as a Business Development Manager in Delhi/NCR. 

Job profile & Responsibilities: 
Responsibility: Managing the assigned territory in terms of business volume, sales force, Planning and achieving the sales targets on a monthly basis. 

· Planning their business volume and deriving the Targets in terms of money for doing a profitable business.

· Sales Force management: Sale of On Line D-Mat and Share Trading Accounts to Corporate as well as Individual Clients.

Corporate Accounts Management: To establish & maintain long-term relationship with the corporate clients of the assigned territory. Developing and maintaining relations with them. 

 Marketing Information System: Providing timely information about market developments with respect to customers and competitors to the immediate superior so that appropriate steps can be taken to overcome the competitor’s moves. 

Marketing Times (Franchise ICICI Bank)

July 2000 - Sep 2005 worked as Team Leader in Delhi/NCR. 
Job profile & Responsibilities: 
· Responsibility: Managing the business volume of Home Loans for the organization.  

· Sales Force management: Raising & molding a sales force, in the specified territory, to achieve desired targets. Supervising and mentoring a team of 3-4 Sales Officers. 

            Marketing Information System: Providing timely information about market developments with respect to customers, distributors and competitors to the immediate superior so that appropriate steps can be taken to overcome the competitor’s moves. 

 Hard work and urge to grow succeed.
Aptech Ltd, Vadodara
Marketing Executive for a year handling the sales for the local center.

Was working there during Graduation.
Personal Information

 DOB   26th May 1975 .
Interests Exploring new places  ,Photography . 
Languages Known: Hindi, Gujarati  ,Bengali, Punjabi & English .
	Education


· Class X from St Thomas Dehra Dun 

· Class XII from Guru Nanak Academy Dehra Dun.

· Graduation from Maharaja Sayajirao University Vadodara

· Post Graduation from IIPM New Delhi  SPECIALIZATION:  Marketing
	References 


Available on  request.

Willing to Relocate.
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