Abhishek Pratap Singh
(: 247A/6A/4A, Omgayatrinagar, Allahabad
(: +91-9305694455, 9211722667, 9456979690(: samrataps@gmail.com


Sales & Marketing Professional - REAL ESTATE 
Seeking challenging assignments which provide avenues for professional learning while enhancing my skills 



PROFILE

· Dedicated, resourceful, dynamic professional offering enriched 12+ years of experience in Marketing Activities, Business Operations, Strategic Planning, Product Development and Revenue Generation; Currently spearheading with M&M Builders as a SENIOR MANAGER.
· Experience in overall project management, implementation, operations, advertising, media management, corporate communications, & realization controls with extensive experience and knowledge of various facets of real estate industry.
· Dexterity in marketing high end luxury projects including villas, apartments, plotted developments and gated communities while deft at strategizing launch of high-end real estate and mixed development projects.
· Expertise in market analysis for finding the scope as new entrant, assessment of competitor information to design preemptive business strategy to counter competitor’s market presence.

· Suave and polished with strong coordination and liaison skills; competent to create win-win relationship with HNI Clients and Customers while ensuring customer satisfaction by achieving delivery and service quality norms and thus leading to repeat and referral business.

Core Competencies

Sales & Marketing • Pre & Post Sales Operations • Market Intelligence • Media Planning 

· Key Account Management • Commercial Operations • Team Management • Public Relations
· Leasing Commercial Space & FSI Sales Institutions


PROFESSIONAL EXPERIENCE
SPCL (SAHARA INDIA)                                                  



NOV ’03 – NOV’11

Senior Executive (Site In-charge Sahara City Homes)
AHMEDABAD/SHOLAPUR/DEHRADOON
JAYPEE GREENS (Jaiprakash Associates Limited)
Manager (Sales & Marketing, Head U.P East)



NOV ’11- JUNE’14

NOIDA/LUCKNOW
VARDA GROUP
Senior Manager(S&M, Head U.P. EAST)                         



JUNE'14 - FEB’15 
LUCKNOW/VARANASI
M&M BUILDERS   

           



              FEB’15 TO TILL DATE
Sr.Manager(S&M,Head)

NEW DELHI/NCR
· Currently handling DELHI/NCR region. Responsible and accountable for profitably growing sales in the region
· As the manager of a key territory of 4 states (Delhi, U.P., Haryana & Himachal Pradesh)
· Handling a team of Manager’s, Assistant Manager’s and Senior Executive. Building & leading a sales team with business growth. Management of geographically disperse Sales team. T&D of Sales team.
· Leading & monitoring the performance of team members to ensure efficiency in operations.
· Planning & Co-coordinating the work schedule for sales team to achieve the goals and targets
· Assist in developing/implementing market plan.
· Giving presentation to corporate institution and appointing channel partners, agents & franchise across India & imparting training to them.
· Have experience in leasing & marketing of Commercial Centers/offices/Mall, Building relationships with corporate advisory firms, FSI sales to companies.
· Enabling business growth by developing and managing a network of channel partners; identifying and networking with channel partners to achieve deeper market penetration
· Developing strong inter-personal relationship with the Brokers to cohesively bond them together with the company and integrate them with the vision and core values. Grow sales/market share in REAL ESTATE through channels partners.. 
· Mapping client’s requirement and providing them advisory services pertaining to selection of right property investment.
· Coordinate with other functions viz. Sales Admin, Engineering, Legal on customer queries
· Conducting market surveys and analyzing competitors’ activities thereby devising strategies to counter them.
· Developing new business relationships generate and negotiate new income for company to an agreed annual target and to increase year on year. 

· Providing support to the sales team by conducting ATL/BTL activities for lead generation

· Sourcing new leads and appointment setting with the clients and responsible for driving, motivating and giving acute attention to detail in ensuring all sales opportunities to company are captured and explored. 

· Keeping the management apprised of new methods/measures/devices to ensure better business and earning revenue.
· Proficiently handled the Institutional sales and Network of CHANNEL PARTNER in, Lucknow, Allahabad, Varanasi, Kanpur, Delhi/NCR
· Post sales activities such as Accountable for managing Cancellations, transfers, Replacement And refunds for respective locations.
· Events and Exhibition

Coordinating with organizers of the event for selecting the stall, negotiating sales,
Coordinating with agency (advertising) for organizing display material, Supervision of the stall at event site. Identification of strategic location for installation of Hoardings, Glow Sign Boards etc.
Handling companies outdoor advertising by interacting with advertising agencies for design & print.
Organizing road shows along with financial institutions as sales promotional activities.
Scheduling broker advertisements.
To schedule the broker advertisements to be released and take necessary approvals for the same.


ACADEMIA
MBA (Marketing)2003(U P Technical University, Lucknow (Approved by AICTE)
B. Comm. 2000 (Allahabad University


Date of Birth: 25thApril 1978
References: Available on request
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