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SUMMARY
Dynamic, result focused Sales & Marketing Professional with more than 8 Years of working experience in Healthcare, Media & IT industry, holding degree of MBA & BCA. Currently working as Deputy Manager–Marketing in Saroj Super Speciality Hospital. Having expertise in Sales & Marketing in healthcare industry. Accomplished marketing professional appreciated & recognized with awards for good analytical & presentation skills. A highly adaptable professional, genuine number cruncher & team player with an inclination towards learning new things and meeting new people. 

WORK EXPERIENCE

       Saroj Super Speciality Hospital                                                                                                        May, 2015 - Present

        Madhuban Chowk, Rohini, Delhi
        Designation    :   Deputy Manager-Marketing 
        Responsibilities      :

·  To meet and maintain good & cordial relationship with General Physicians, Government Dispensaries,   
      different speciality doctors, Corporate & PSUs.
·   To promote specially Gastroenterology, Nephrology and Lever & Kidney Transplant for Delhi and Outstation.

·   To plan & schedule meeting with present & prospective clients.
· To execute various activities & marketing plan, for example CME, RTM, Camps, Health Talk and Patient Education  

      Programme etc.

· Responsible for market share, revenue, profitability, growth & image of Organisation.

· To carry out research activity related to marketing plan evolved by doing regular field work.

       BLK Super Speciality Hospital                                                                                                       Feb, 2014 - May, 2015 
        Pusa Road, Delhi     

        Designation    :   Assistant Manager-Sales & Marketing
        Responsibilities      :

·       To meet and maintain good & cordial relationship with General Physicians, Government Dispensaries,   
      different speciality doctors, Corporate & PSUs.
·   To promote specially Neurosciences for Delhi and Outstation.

·   To plan & schedule meeting with present & prospective clients.

· To execute various activities & marketing plan, for example CME, RTM, Camps, Health Talk and Patient Education  

      Programme etc.

· Responsible for market share, revenue, profitability, growth & image of Organisation.

· To carry out research activity related to marketing plan evolved by doing regular field work.

       Centre For Sight                                                                                                                               June, 2010 - Jan, 2014
        F-19, Preet Vihar, Delhi
       Designation    :   Assistant Manager-Marketing
       Responsibilities      :
· To meet and maintain good & cordial relationship with General Practitioners, Ophthalmologist, Opticians,   
     Government Dispensaries, Corporate and RWA’s.
· To take care of all publishing material of Hospital namely Information booklet, brochures, pamphlets &  

      Other related materials. These shall include content, design, creativity & proof reading.

· To plan & schedule meeting with present & prospective corporate clients.

· To execute various activities, for ex. CME, Work Shops, Camps, Health Talk & Patient Education Programme etc.
· To execute and take care of BTL activity according to marketing plan.
· Responsible for market share, revenue, profitability, growth & image of organization.
       HT Media Ltd.                                                                                                                                   Oct, 2007 - May, 2010 
        C-164, Sec-63, Noida.
       Designation    :  Executive
       Responsibilities      :

·  Supervising the sales of Hindustan Times, Hindi Hindustan, Mint, Nandan & Kadambini for Noida.

·  Maintain and Making record of sales of publications on daily basis.

·  Motivating channel partners, maintaining good and cordial relationship with channel partners as well as  

   with customers which result in market penetration and reach.

·  Train RRE’s and monitor & evaluate their performance who are involved in direct sales. 

       Advent Infosoft Pvt. Ltd.                                                                                                                May, 2007 - Oct, 2007
        B-78, Sec-65, Noida  
        Designation    :   Sales Executive
EDUCATION

· MBA (Marketing & IT) from ICFAI University in 2007. 

· BCA from Guru Gobind Singh Indraprashta University in 2005.

ACHIEVEMENTS

· Got highest incentive in PAN Centre for Sight in 2011.

· Collected funds for Help Age India and got Certificate at school level.

· Participated as a Volunteer in the Mass Awareness Campaign against Cancer at school level.                                                                       
KEY SKILLS

        Channel Management, Team Commandment, Good Organizer, Initiative, Time Management, Responsible
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